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Introduction to UEM Edgenta



Homegrown Company with Regional Footprint

4

Net asset per 

share RM1.83
21,798    
employees 

Diversified 

portfolio
across four 

business segments

Long-term
order book of 

RM11.6 billion
(as at 30 June 2021)

FTSE Bursa 

Emas Index 
effective 21 June 2021

Presence in     

6 countries

Tech solutions 
across portfolio

Leading Asset 

Management & 

Infrastructure 

Solutions company
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▪ Over 300 hospitals under our care

▪ Non-clinical healthcare support and 

technology solutions to public and 

private healthcare institutions

▪ Prescence in Malaysia, Singapore, 

Taiwan & India

▪ Over 300 buildings under our care

▪ GBI Certified property & facilities 

manager

▪ Present in Malaysia & UAE

▪ Manages the maintenance of 

3,500 KMs of highways & state   

roads

▪ Present in Malaysia & Indonesia

▪ Over RM100 billion worth of 

projects delivered in Malaysia

▪ Multi-disciplinary infrastructure 

consultancy services and project 

management in roads and rails

Regional leader in Asset Management & Infrastructure Solutions
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LEED GOLD RATING 
Hospital Sultanah Maliha in Langkawi 

has secured Gold rating in LEED  

Energy Performance 

Contracts & Efficiency 

Solutions

>RM400 million of 

total project value 
from 2011 – 2032
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32 MOH Malaysia 

hospitals certified 

GOLD in Energy 

Management
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81.4 million kWh 

energy savings per 

annum

>80 buildings
Undertaken energy 

efficiency initiatives

> RM55 million of energy 

bill savings for clients since 2017

Healthcare Waste 

Management Services 

Recycled Pavement 

Products & Services

>50 Tonnes
of incineration 

capacity daily

Manage clinical waste from >800 

medical facilities throughout 

Malaysia

10,000 scheduled 

pick-ups annually

100%
Reclaimed Asphalt 

Pavement used

20% Reduction of 

costs of re-pavement

Collaboration with Petronas 

Research, Taiping Municipal 

Council & JKR Sarawak

Energy Audit & 

GBI Consultancy

6 GBI Facilitators 

& 1 GBI 

Commissioning & 

Specialist 

Design, Build and 

Commissioning of 

Tun Hussein 

Onn Memorial

Green building features 

include – Solar PV 

installation, 

rainwater 

harvesting &  

green roof

Powering sustainability across our businesses

28 GBI-rated 

buildings



Address by MDCEO
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Quarter in Review – Snapshot and Recap of 1H 2021

Adaptable and resilient 

despite short-term challenges

Over RM700mn worth of new 

contracts secured

EoTF25 transformation taking 

shape

Integrated sustainable healthcare 

business is taking shape

Launch of digital ecosystem 

platform

Healthcare Commercial

72% 76%

Total order book remains healthy at

RM11.6bn until 2038

New Contracts Secured in YTD 

FY2021

Regional expansion strategy: Saudi 

& Singapore ME-15 Healthcare IFM

• New contracts YTD: 50% from International 

markets 

• Private CAC, E-Bracelet, Home Quarantine

Short-term challenges, 

fundamentals remain intact

Revenue Growth Driven by 

Healthcare Support Services

2Q QoQ 1H YoY

Group 

Revenue

14.1% 1H YoY▲

Normalized 

Earnings 34.0%

▲

6.0%▲

11.4%▲ 7.6%▲

1

2

3

• Diversified base of new contract wins

1

2

1

2

8
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Robust orderbook providing long term earnings visibility
Over RM700mn new contracts YTD FY2021: Healthcare: 72%, International: 50%

Asset Consultancy

RM411.2 mil 

(3.5%)

Healthcare Support

RM3,377.2 mil 

(29.1%)

Infra Services

RM7,324.9 mil

(63.0%)

Property & Facility Solutions

RM513.2 mil 

(4.4%)

New Contracts Secured YTD

Orderbook of 
RM11.6bn

(as at 30 June 2021)

35.5

60.4

17.0

175.8

88.5

158.8

360.5

544.9

Asset 

Consultancy

Infra

Services

Property &

Facility

Solutions

Healthcare

Support

Services

Total

Contracts

Secured

Commercial

Concession

Breakdown by Markets

UAE
RM47.8mn

(6.6%)

MALAYSIA
RM358.7mn

(49.8%)

SINGAPORE
RM97.9mn

(13.6%)

TAIWAN
RM216.2mn

(30.0%)

9

Healthcare Concession RM1,985.2 mil

Healthcare Commercial RM1,392.0 mil
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Key Contract Wins YTD: Asset Management
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sHousekeeping services 

for Taitung Christian 

Hospital, Wei Gong 

Hospital, NTUH East 

Campus, Cheng Ching 

Ben Tang in Taiwan

Kitchen Stewarding, 

Housekeeping & Health 

Attendance Service for

Alexandra Hospital, 

Cognita Asia Holdings, 

NTUC EPM and Tan Tock 

Seng Hospital in Singapore

Integrated Sustainable 

Healthcare Business  

Field Hybrid ICU Contract for 8 

hospitals, 

Private CAC at UELC, 

Replacement Through Maintenance 

for 22 BEMS equipment, 

e-Bracelet & Home Quarantine 

Monitoring System

Design & Build Contract 

for KLCC Urusharta –

Integrated Building 

Command Centre 

Integrated Facilities 

Management Services 

Contract for Maybank 

Etiqa Building

Integrated Facilities 

Management Services 

Contract for Emirates Golf 

Club and Jumeirah Golf 

Estates
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Key Contract Wins YTD: Infrastructure Solutions
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Road Maintenance 

Contract for ~2,017 KM of 

Selangor State Road

Pavement Contract for 

Pan Borneo Highway

Routine Maintenance 

Contract for LPT2 -

Extension

NMM Non-Pavement 

Works for PLUS

Independent Checking 

Engineer (ICE) Contract 

for Pan Borneo Sarawak –

Additional Scope of 

Services

Independent Consultant 

for SUKE Safety Audit



OUR VISION

EDGENTA OF 

THE FUTURE 

2025

To be a technology-

enabled solutions 

company with a 

focus on healthcare 

by 2025

Deliver long-term revenue 

growth – 12% p.a. over 5 

years:

- Regional expansion

- New revenue streams

- Expand into adjacencies

Enhance product 

and technology 

proposition

Cost savings of RM100 

million over 5 years:

- Drive cost efficiencies 

through mechanisation and 

automation efforts, 

optimise procurement 

spend, streamline business 

structure

Underpinned by 

Our Core Values

Our Strategy

Expand footprint 

and deepen 

solutions base

New revenue streams from 

tech-enabled platforms:

Extract value 

from core 

businesses

12



Financial Highlights
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Healthy balance sheet provides headroom for growth

RM2.8 

bil
RM1.830.30x +RM118.4

mil

GROSS 

GEARING 

RATIO

NET CASH
TOTAL 

ASSETS
NET ASSET 

PER SHARE

CASH & BANK 

BALANCES

RM541.0 

mil

KEY FINANCIAL POSITION



15

QoQ & YoY Financial Highlights

RM’mil

unless otherwise stated

QoQ YoY

Q2’21 Q1’21 Variance 1H’21 1H’20 Variance

Revenue 538.6 483.6 ▲ 55.0 11.4% 1,022.2 950.3 ▲ 71.9 7.6%

EBITDA 33.9 33.0 ▲ 0.9 2.7% 66.9 44.4 ▲ 22.5 50.7%

EBITDA Margin (%) 6.3% 6.8% ▼ (0.5%) 6.5% 4.7% ▲ 1.8%

PBT 13.7 15.9 ▼ (2.2) (13.8%) 29.6 4.0 ▲ 25.6 >100%

PBT Margin (%) 2.5% 3.3% ▼ (0.8%) 2.9% 0.4% ▲ 2.5%

PAT 6.3 8.1 ▼ (1.8) (22.2%) 14.4 (15.2) ▲ 29.6 NM

PAT Margin (%) 1.2% 1.7% ▼ (0.5%) 1.4% (1.6%) ▲ 3.0%

Normalised PAT 8.6^ 8.1 ▲ 0.5 6.0% 16.7^ 25.1* ▼ (8.4) (33.5%)

Normalised PAT Margin (%) 1.6% 1.7% ▼ (0.1%) 1.6% 2.6% ▼ (1.0%)

PATANCI 6.1 6.7 ▼ (0.6) (9.0%) 12.8 (15.8) ▲ 28.6 NM

PATANCI Margin (%) 1.1% 1.4% ▼ (0.3%) 1.3% (1.7%) ▲ 3.0%

Basic EPS (Sen) 0.74 0.80 ▼ (0.06) 7.5% 1.54 (1.89) ▲ 3.43 NM

^FY21 – Excluding rationalization cost of RM2.3 million
*FY20 - Excluding one-off impairment of RM50 million on unsold property inventory, one off forex gain and provision of bad debts
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Financial Highlights: Revenue

Q2’21 vs Q1’21 (QoQ)

• Higher revenue mainly contributed by new 

commercial projects in Singapore and Taiwan, 

backlog VO from Concession (Malaysia); and

• Higher pavement and other works for expressway 

in Malaysia

Q2’21 vs Q2’20 (Q2 YoY)

Revenue for Q2’21 was higher, mainly attributed to:

• Healthcare Support realisation of full impact of 

mega contracts secured in Singapore; most 

projects were mobilised in 2H’20

• Infra Services has higher pavement works for 

expressways vs. last year, pavement work was 

delayed due to start of first MCO

1H’21 vs 1H’20 (1H YoY)

• Despite operating under MCO/ FMCO, we still 

manage to record higher revenue, primarily in the 

Healthcare division

• Effort in growing our regional business, helped to 

cushion the impact of Covid in Malaysia’s 

businesses

501.9 448.5 482.9
595.5

483.6 538.6

0.0

950.3
1,022.2

Q1'20 Q2'20 Q3'20 Q4'20 Q1'21 Q2'21 X 1H'20 1H'21

55.0m / 11.4% QoQ

71.9m / 7.6% YoY
90.1m / 20.1% YoY

MCO 1.0 FMCO 



17

Financial Highlights: Normalized PAT

Q2’21 vs Q1’21 (QoQ)

Q2 PAT was slightly higher, mainly 

contributed by higher pavement works order 

and higher revenue from Healthcare division

Q2’21 vs Q1’20 (Q2 YoY)

PAT for Q2’21 was lower due to prolonged 

MCO & FMCO. Although MCO started in 

March last year, the impact from MCO in 

terms of margin compression was only seen 

in Q3 onwards (last year)

1H’21 vs 1H’20 (1H YoY)

Lower PAT in 1H’21 primarily driven by: 

• Lower margin for pavement works and 

state road maintenance works under Infra 

Services

• Delay in project award & staff mobilisation 

issues for Asset Consultancy during FMCO

12.1 13.0

-19.4

49.0

8.1 8.6

25.1
16.7

Q1'20 Q2'20 Q3'20 Q4'20 Q1'21 Q2'21 X 1H'20 1H'21

PAT 

Margin 

(%)
1.7%5.1% -4.0% 8.2% 3.7% 1.6%1.6%2.4%

-8.4m / -33.5% YoY

MCO 1.0

0.5m / 6.2% QoQ

FMCO 

1H’20 1H’21

Normalisation of PAT

-4.4m / 33.8% YoY

Delayed effect 

from 1st MCO

-15.2

25.1
9.5 19.2

Inventory 
impairment

50.0

Reported 
PAT

Normalised 
PAT

Forex 
Gain

Prov. Bad 
Debts

14.4
16.7

2.3

Normalised 
PAT

Reported 
PAT

Staff 
Rationalisation



39%

21%

45%

-5%

71%

22%

31%

-24%

60%

7%

28%

5%

64%8%

25%

4%
▼ 19.0%

Property & 

Facility 

Solutions

Revenue (RM'mil)

1H FY20 1H FY21 Variance

950.3 1,022.2 7.6%

Normalized PAT (RM'mil)

1H FY20 1H FY21 Variance

25.1 16.7 33.5%

Property & 

Facility 

Solutions1H FY21

1H FY20* Chart excludes Property Development and 

others/elimination

Infra 

Services

Infra Services

Asset 

Consultancy Asset 

Consultancy

Healthcare 

Support Healthcare 

Support
▼ 3.0%

▲ 1.0%

▲ 4.0%

18

1H FY2021 Segmental Contribution
Asset Management segment remain key contributors in a challenging operating environment

▼ 1.0%

▲
▼ 14.0%

▲ 1.0%

▲ 32.0%

▲
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Q2’21 vs Q1’21 (QoQ)

• Higher revenue was mainly contributed by contracts 

secured in Singapore and Taiwan. There were also 

backlog VO from Concession business in Malaysia

• Lower PBT mainly resulted from higher maintenance 

cost as there were some major breakdowns in the 

Concession business

1H’21 vs 1H’20 (YoY)

• Higher revenue due to the same reasons above

• PBT was higher, in-line with higher revenue. Also, 

higher recognition of profits from VO in Concession 

business

• Last year, there was impairment on receivables and 

higher Covid cost incurred during MCO 1.0

1H FY2021 Segmental Performance Analysis: Asset Management

Healthcare Support

Property & Facility Solutions

Revenue

YoY (RM’m)

▼-6.7m / -15.7% ▲9.6m / 13.9%

▲ 26.0m / 8.4% ▼-2.5m / -12.6% ▲9.5m / 34.4%

▼-2.3m / -17.0% ▼-4.4m / -56.4%

Q2’21 vs Q1’21 (QoQ)

• Q2 recorded lower revenue due to closure of key 

projects, ie CIMB and Sime Darby project. 

• PBT was lower due to flow-over of lower revenue 

coupled with higher cost incurred due to projects 

closure. We also see margin compression on some 

EPC projects

1H’21 vs 1H’20 (YoY)vt for he

• Higher revenue contributed by new FM contracts 

secured in Dubai and Malaysia, ie Emirates and 

Jumeirah Golf Clubs, CIMB Channel project

• PBT was lower due to margin compression for new 

contracts secured

QoQ (RM’m)

PBT

▲79.6m / 14.1%

565.4
645.0

1H FY20 1H FY21

Revenue PBT

27.6

37.1

1H FY20 1H FY21

42.6
35.9

Q1'21 Q2'21

7.8

3.4

Q1'21 Q2'21

Revenue

QoQ (RM’m)

PBT Revenue PBT

YoY (RM’m)

68.9
78.5

1H FY20 1H FY21

13.5
11.2

1H FY20 1H FY21

309.5
335.5

Q1'21 Q2'21

19.8 17.3

Q1'21 Q2'21
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1H FY2021 Segmental Performance Analysis: Infrastructure Solutions

Infrastructure Services

Asset Consultancy

▼-15.2m / -46.2% ▼-17.4m / -6.5%

▼-7.1m / -15.1% ▼-19.8m / > -100%

▲32.2m / 29.5% ▲5.5m / 90.2% 

▲ 0.7m / 3.6% ▼-4.1m / > -100%

Q2’21 vs Q1’21 (QoQ)

• Higher revenue from pavement and other billable 

works for major expressway in Malaysia

• PBT was higher, driven by improved revenue in Q2

1H’21 vs 1H’20 (YoY)

• In 1H’20, Covid impact was only seen in Q2’20. In 

2021, Covid impacted the entire 1H’21. There was 

lower civil and pavement works, due to less traffic 

volume on the expressway (limited inter-state travel)

• PBT was lower, as this was flow-through from lower 

revenue coupled with margin compression for some 

key projects

Q2’21 vs Q1’21 (QoQ)

• Q2 revenue was similar to Q1

• Higher losses for Q2 mainly due to delay in

recognition of profits for KUTS

1H’21 vs 1H’20 (YoY)

• Lower revenue  mainly due to delay in staff 

deployment during MCO/ FMCO and delay in LOA for 

KUTS project

• Losses was due to delay in staff deployment and

revenue recognition for the KUTS project

• Streamlining of the Built-environment business has

resulted to one-off staff rationalisation cost of 2.3m.

Normalised LBT was -9.4m

Revenue

QoQ (RM’m)

PBT

YoY (RM’m)

Revenue PBT

109.3

141.5

Q1'21 Q2'21

6.1

11.6

Q1'21 Q2'21

268.2 250.8

1H FY20 1H FY21

32.9

17.7

1H FY20 1H FY21

19.6 20.3

Q1'21 Q2'21

47.0
39.9

1H FY20 1H FY21

8.1

(11.7)

1H FY20 1H FY21

(3.8) (7.9)

Q1'21 Q2'21

Revenue

QoQ (RM’m)

PBT

YoY (RM’m)

Revenue PBT



Edgenta of The Future 2025 (“EoTF25”) –
Strategy Update



OUR VISION

EDGENTA OF 

THE FUTURE 

2025

To be a technology-

enabled solutions 

company with a 

focus on healthcare 

by 2025

Deliver long-term revenue 

growth – 12% p.a. over 5 

years:

- Regional expansion

- New revenue streams

- Expand into adjacencies

Enhance product 

and technology 

proposition

Cost savings of RM100 

million over 5 years:

- Drive cost efficiencies 

through mechanisation and 

automation efforts, 

optimise procurement 

spend, streamline business 

structure

Underpinned by 

Our Core Values

Our Strategy

Expand footprint 

and deepen 

solutions base

New revenue streams from 

tech-enabled platforms:

Extract value 

from core 

businesses

22
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EXPAND footprint and 

deepen solutions base
EXTRACT value from 

core businesses

ENHANCE product and 

technology proposition

EoTF25 progress update
Executive summary

Saudi Expansion Strategy: Seconded team

will be dispatched to assess, carry out site

audit and meeting with stakeholders

Integrated Sustainable Healthcare:
1) New USPs of HSS Concession: i) Field Hybrid

ICU and OT, ii) Replacement Through

Maintenance (“RTM”) for >20 medical

equipment YTD

2) COVID-19 Business Solutions: i) e-Bracelet &

HQMS, ii) MOSTFac – Mobile testing Labs and

iii) Collaboration with GPs, Corporate Clients

and State offices for mass screening iv) Private

COVID Assessment Centres (“CAC”) at UELC

ME-15 Facility Management licence:

Expanding our IFM solutions in Singapore

Procurement/ CI Savings: RM9.2 mil of

savings realised as at June 2021

Premix plant: potential cost

improvement by c.18.6% based on

preliminary figures

Performance Based Contracting

(“PBC”): Ongoing discussions on PBC

measures and framework at Hospital

Tunku Azizah, WACH and with PLUS

Edgenta NXT: launched on 28 July 2021

Productization of RAMS: JKR &

PLUS target implementation in 2022

QuickMed: Home Quarantine and

Management Systems (“HQMS”),

Clinic Management Systems (“CMS”)

Progress Update
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“Digital transformation is changing 
the healthcare experience. A fully 

integrated healthcare network 
provides a means to link patients, 

health professionals and 
machines, improving workflows 

and ultimately optimizing the 
provision of care”
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Accessible & Sustainable Healthcare Solutions

Our Healthcare solutions today
Evolving and developing healthcare solutions for tomorrow

*Private CAC

Disinfection 

Services

*Screening 

Services

*Replacement 

Through 

Maintenance

Non-clinical 

Services

Services

*RFID & 

E-Bracelets

MOSTFac

Mobile Lab

Infrastructure

*Hybrid ICU

Technology

*Cloud-Based 

Solution EMR 

synced with 

MoH

*Dashboard 

and Data 

Analytics

*Home 

Quarantine 

Programme

c.RM170 mil 
of new contracts 

secured YTD

* Denotes new contracts secured YTD

*

*



Private COVID-19 Assessment Centre (“CAC”) at UELC
COVID-19 pandemic management solutions

6,701 patients assessed

300 capacity per day

16 July 2021 
commenced operations

Powered by In collaboration with

26



Home Quarantine Management System (“HQMS”)  
E-Bracelet & Monitoring system

Hardware for Home Quarantine

Home Quarantine Management System

30,000 devices to be deployed to MOH

Phase 1 = 10,000 units

Phase 2 = 20,000 units (with Oximeter and temperature function)

HQMS to be deployed for inbound travellers and PUI/PUS the Klang Valley and Seremban

Supported by:

Quarantine Tracking 

Management Solutions

Support and Helpdesk 

Solutions

Home Quarantine 

Management Solutions

27

E-Bracelets

Oximeter

Tools and 

Chargers 

Sim CardsMobile Apps 

CTUs

Bracelets

System and Operation

Support Services

Manpower

Services
for RFID registration, 

tag installation, tag 

release & collection, 

and sanitization to be 

stationed based on 

targeted approach

Software System 
(QuickMedHQ & QTM 1 Year 

Subscription License)

Technical 

Support

Helpdesk & 

Monitoring 

Services
24/7

Project 

Management and 

deployment 
throughout 

Peninsular Malaysia

Home 

Quarantine 

Programme



Field Hybrid ICU deployed in 8 hospitals 
In support of the nation’s COVID-19 recovery efforts

• Spacious 10 bedded ICU

• Negative Pressure Environment

• Fully complied with ICU standard 

Design & Specifications

• Complete with Medical gasses 

system, essential and standby 

power supply, specially designed 

HVAZ system

Field Hybrid ICU Contract for:

1. Hospital Kepala Batas

2. Hospital Melaka

3. Hospital Tengku Ampuan Rahimah

4. Hospital Selayang

5. Hospital Tuanku Jaafar

6. Hospital Sibu

7. Hospital Tawau 

8. Hospital Sultan Abdul Halim

28
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• Replacement Through Maintenance for 22 

unit of BEMS equipment YTD

• Scaling up value-added services at MOH 

Malaysia hospitals

• Manage the total equipment lifecycle 

allowing for improved quality of patient care

Replacement Though Maintenance (“RTM”)
Innovative business solutions to better serve our clients needs

Angiography Machine Magnetic Resonance Imaging

CT Scan

Fluoroscopy Machine Gamma Camera
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Our Digital Strategy 
Edgenta NXT : Spearheading digitalisation & commercialisation of our tech-solutions 

“How can we 
take what we 
are doing now
and bring that 
into a better 
tomorrow?”

World-class cloud technology, 

as well as access to a suite of 

proprietary cloud-based 

management solutions

Access to a host of solutions, 

developed in collaboration 

with and supported by 

Edgenta NXT technologies

Find, secure quotes and 

procure faster, with a platform 

that aims to streamline the 

process more efficiently



Digital Strategy 
Edgenta NXT: Our Digital Ecosystem today

Our Solutions Our Partners Our Insights

NXT Healthcare

NXT Buildings & 
Facilities

NXT Engineering & 
Consulting

NXT Roadways

Vehicle Insights & analytics

Accurate & affordable 
testing of diseases

Healthcare via wearable 
devices

Platform to improve rural 
access to medical 
specialists

Provider specializing in 
UAV, Drone, Artificial 
Intelligence and IoT based 
technology

Procurement and value 
chain optimization

Future Collaboration with Partners 
specializing in spend and 

procurement to offer solutions in:

Spend analytics
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Operating

Environment
Prospects EoTF25

1. Phases of MCO has impacted our 

core businesses since 1Q2020

1. Financial discipline & Cost control 1. Committed to delivering sustainable shareholder 

value through EoTF25 key pillars.

2. Focused on providing essential services to 

clients amid the pandemic, and

Continuous efforts in helping the nation’s  

COVID-19 recovery efforts

2. Asset Management

i) Digitalizing our healthcare ecosystem of solutions,

ii) Revenue streams beyond the traditional service

offerings

2. Diversifying our revenue base geographically 

and across new emerging industries and services.

3. National Recovery Plan “NRP” to pave the way 

for the recovery in our operating 

environment in 4Q2021

3. Infrastructure Solutions

i) Undertake operational efficiency initiatives to 

preserve profit margins

ii) Actively pursue opportunities as part of Pan 

Malaysia expansion strategy with a focus high 

addressable markets

3. Edgenta NXT to Spearhead digitalisation & 

commercialisation of our tech-solutions

Creating Sustainable Shareholder Value

Our Operating Environment
Light at the end of the tunnel
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Investment Rationale
A Company with strong fundamentals and capitalizing on new growth areas 

• Dividend policy of 50% to 80% dividend

payout ratio based on PATANCI.

• Low gearing and healthy cash balance to

weather short-term volatility and deploy for

growth, where required

• Targeted FTSE4GOOD inclusion in Dec 2021

or June 2022

• Work In Hand remains healthy at RM11.6

billion as at 30 June 2021

• Strong foothold in core businesses sustained

by long-tenured contracts

• Continued focus on costs rationalisation

initiatives and prudent cash flow

management in the short term.

• Provides a future-ready digital ecosystem that

enables connectivity and ease of

integration

• Advancing digital healthcare transformation 

beyond traditional offerings by improving 

accessibility, efficiency and connectivity

• Regional expansion in:

i. New high growth markets Saudi Arabia in

HSS/IFM

ii. Moving up the value chain in existing

market Singapore: ME-15

• Our Pan Malaysia Strategy forms part of as the 

key infrastructure growth with a large 

addressable market.

Defensive Stock with Strong Fundamentals

Long-term Earnings Visibility

Integrated Healthcare and digital ecosystem 

driving next phase of growth

Geographic Expansion



Asset Management & Infrastructure Solutions www.uemedgenta.com

Thank You

UEM Edgenta Berhad (5067-M)

Level 17, Menara UEM

Tower 1, Avenue 7

The Horizon, Bangsar South City

No. 8 Jalan Kerinchi

59200 Kuala Lumpur

Malaysia

+603 2725 6688 | T

+603 2725 6888 | F

communications@uemedgenta.uemnet.com | E

mailto:communications@uemedgenta.uemnet.com

